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About the Publisher

The Linley Group

The Linley Group is the leading vendor of technology analysis on net-
working, communications, and consumer-electronics semiconductors,
providing a unique combination of technical expertise and market know-
ledge. We help clients understand the market for these devices, their
product requirements, the choices available, and which ones are best for a
particular application.

Technology Reports

For clients desiring off-the-shelf assistance, we offer standard reports on
specific topics. These in-depth reports provide an overview of a particular
market segment, including market size and share, key trends, and
expected developments. The reports then analyze all available products,
highlighting their strengths and weaknesses. Readers find our reports
particularly useful when they are selecting a vendor or partner.

Our reports are written by our own expert analysts. Technical accuracy is
very high, as each vendor provides information about its products and
reviews our presentation of those products. We add our analysis and
insight, comparing and contrasting the various offerings and indicating
the applications for which they are best suited. To ensure that our opin-
ions are objective and unbiased, The Linley Group does not accept stock
or retainers from the companies we cover. Our reports are used by more
than 200 companies, including leading equipment makers, chip makers,
software vendors, and investment firms.

Our reports cover network processors, communications processors, hand-
set processors, embedded processors, security processors, voice proces-
sors, switch fabrics, high-speed interconnect, wireless chip sets, and
Ethernet chips. Additional titles are in development. We offer our reports
in paper and PDF formats. Multiple paper copies and multiuser PDF
licenses are available at significant discounts.

Consulting Services

The Linley Group offers customized consulting services for clients that
need help with a specific issue. The Linley Group has served a variety of
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clients, including Agere, Altera, AMCC, Cavium, Cypress, Hifn, HP, IBM,
IDT, Intel, Motorola/Freescale, Wintegra, Xelerated, Xilinx, Crosslink
Capital, U.S. Bancorp Piper Jaffray, and Ziff Brothers Investments. Typi-
cal consulting projects include the following:

* Working with a startup to help direct its initial product definition to
best differentiate it from potential future competitors

* Helping an established semiconductor vendor with messaging and
positioning for an upcoming product launch

* Assisting an equipment vendor to select key components that are most
appropriate for its application

* Providing valuable insights and technical due diligence to an invest-
ment group evaluating whether to invest in a semiconductor company

Our analysts start with a deep understanding of the key technologies in
these markets, ignoring the hype and finding the features that make a dif-
ference. But we also understand that market success is based on business
strategy as much as on technical excellence, and our recommendations
are always steeped in the realities of the marketplace. We understand the
dynamics of startups and established corporations alike and can shape
our message to apply to the client’s situation.

Seminars

The Linley Group presents focused seminars that analyze products and
design strategies in a particular technology segment, providing informa-
tion that engineers can immediately use to improve their designs. These
one-day events feature in-depth technical presentations from our own
analysts as well as leading technologists from the industry. Hundreds of
people have already attended.

Please check our web site for a list of upcoming seminar dates, topics, and
locations. The web site also offers the proceedings (slides) from past
seminars free of charge.

For More Information

Subscribe to Linley Wire and Linley on CE, our free email newsletters, and
get our analysis of recent semiconductor news and events in communica-
tions and consumer electronics. To subscribe, visit our web site,
www.linleygroup.com; there you will find more information on The
Linley Group, its products, and its services. You can also contact us
directly, as shown below.

The Linley Group
355 Chesley Avenue
Mountain View, California 94040

1-800-413-2881 or 408-281-1947
fax: 650-745-1490

email: cs@linleygroup.com
www.linleygroup.com
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